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EchoStar Holding Corporation

Cross-Reference Sheet Between the Information Statement and Items of Form 10

Information Included in the Information Statement and Incorporated by Reference
into the Registration Statement on Form 10

Our information statement may be found as Exhibit 99.1 to this Form 10. For your convenience, we have provided below a cross-reference sheet identifying where the items required by
Form 10 can be found in the information statement.

Item
No.
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© @

15.

Caption
Business

Risk Factors

Financial Information

Properties

Security Ownership of Certain Beneficial Owners and Management
Directors and Executive Officers

Executive Compensation

Certain Relationships and Related Transactions, and Director Independence

Legal Proceedings

Market Price of and Dividends on the Registrant’s Common Equity and Related Stockholder
Matters

Recent Sales of Unregistered Securities

Description of Registrant’s Securities to be Registered

Indemnification of Directors and Officers

Financial Statements and Supplementary Data

Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
Financial Statements and Exhibits

(a) List of Financial Statements and Schedules.

Location in Information Statement

See “Summary,” “Risk Factors,” “Cautionary Statement Concerning Forward-Looking
Statements,” “The Spin-Off,” “Management’s Discussion and Analysis of Financial Condition
and Results of Operations” and “Business”

See “Summary,” “Risk Factors” and “Cautionary Statement Concerning Forward-Looking
Statements”

See “Summary,” “Risk Factors,” “Selected Historical and Unaudited Pro Forma Combined
and Adjusted Financial Data,” “Unaudited Pro Forma Combined and Adjusted Financial
Information” and “Management’s Discussion and Analysis of Financial Condition and Results
of Operations”

See “Properties”

See “Security Ownership of Certain Beneficial Owners and Management”

See “Management”

See “Management”

See “Risk Factors,” “Management,” “Certain Relationships and Related Party Transactions”
and “Certain Intercompany Agreements”

See “Business — Legal Proceedings”

See “Summary,” “The Spin-Off” and “Description of Our Capital Stock”

None

See “Description of Our Capital Stock”

See “Management” and “Limitation of Liability and Indemnification Matters”

See “Selected Historical and Unaudited Pro Forma Combined and Adjusted Financial Data,”
“Unaudited Pro Forma Combined and Adjusted Financial Information,” and “Index to
Financial Tables of EchoStar Holding Corporation,” “Index to Statement of Net Assets to be
Contributed by EchoStar Communications Corporation,” and “Index to Financial Tables of
Sling Media, Inc.” and the financial statements referenced therein

None

See “Index to Financial Tables of EchoStar Holding Corporation,” “Index to Statement of Net
Assets to be Contributed by EchoStar Communications Corporation,” and “Index to Financial
Tables of Sling Media, Inc.” and the financial statements referenced therein




The following financial statements are included in the information statement and filed as part of this Registration Statement on Form 10:

(1) Combined Financial Statements of EchoStar Holding Corporation, including Report of Independent Registered Public Accounting Firm;
(2) Statement of Net Assets to be Contributed by EchoStar Communications Corporation, including Report of Independent Registered Public Accounting Firm; and

(3) Consolidated Financial Statements of Sling Media, Inc., including Report of Independent Registered Public Accounting Firm.

The following financial statement schedule for the fiscal years ended December 31, 2006, 2005 and 2004 is included in the information statement and filed as part of this Registration

Statement:

None. All schedules have been included in the Combined Financial Statements of EchoStar Holding Corporation or Notes thereto.

(b) Exhibits. The following documents are filed as exhibits hereto:

Exhibit

Number

21

10.5
10.6

10.7

10.8

10.9

10.10

Exhibit Description
Form of Separation Agreement between EchoStar Holding Corporation and EchoStar Communications Corporation*
Articles of Incorporation of EchoStar Holding Corporation*
Bylaws of EchoStar Holding Corporation*
Specimen Class A Common Stock Certificate of EchoStar Holding Corporation*
Form of Transition Services Agreement between EchoStar Holding Corporation and EchoStar Communications Corporation*
Form of Tax Sharing Agreement between EchoStar Holding Corporation and EchoStar Communications Corporation*
Form of Employee Matters Agreement between EchoStar Holding Corporation and EchoStar Communications Corporation*
Form of Intellectual Property Matters Agreement between EchoStar Holding Corporation, EchoStar Acquisition L.L.C., Echosphere L.L.C., EchoStar DBS Corporation,
EIC Spain SL, EchoStar Technologies Corporation and EchoStar Communications Corporation*
Form of Management Services Agreement between EchoStar Holding Corporation and EchoStar Communications Corporation*
Manufacturing Agreement, dated as of March 22, 1995, between HTS and SCI Technology, Inc. (incorporated by reference to Exhibit 10.12 to the Registration Statement on
Form S-1 of Dish Ltd., Commission File No. 33-81234)
Agreement between HTS, EchoStar Satellite L.L.C., and ExpressVu Inc., dated January 8, 1997, as amended (incorporated by reference to Exhibit 10.18 to the Annual
Report on Form 10-K of EchoStar Communications Corporation for the year ended December 31, 1996, as amended, Commission File No. 0-26176)
Agreement to Form NagraStar L.L.C., dated as of June 23, 1998, by and between Kudelski S.A., EchoStar Communications Corporation and EchoStar Satellite L.L.C.
(incorporated by reference to Exhibit 10.28 to the Annual Report on Form 10-K of EchoStar Communications Corporation for the year ended December 31, 1998,
Commission File No. 0-26176)
Satellite Service Agreement, dated as of March 21, 2003, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications Corporation (incorporated
by reference to Exhibit 10.1 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended March 31, 2003, Commission File
No. 0-26176)
Amendment No. 1 to Satellite Service Agreement dated March 31, 2003 between SES Americom Inc., EchoStar Satellite L.L.C. and EchoStar Communications Corporation
(incorporated by reference to Exhibit 10.1 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended September 30, 2003,
Commission File No. 0-26176)
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Satellite Service Agreement dated as of August 13, 2003 between SES Americom Inc., EchoStar Satellite L.L.C. and EchoStar Communications Corporation (incorporated
by reference to Exhibit 10.2 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended September 30, 2003, Commission File
No. 0-26176)
Satellite Service Agreement, dated February 19, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications Corporation (incorporated by
reference to Exhibit 10.1 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended March 31, 2004, Commission File
No. 0-26176)
Amendment No. 1 to Satellite Service Agreement, dated March 10, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.2 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended March 31,
2004, Commission File No. 0-26176)
Amendment No. 3 to Satellite Service Agreement, dated February 19, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.3 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended March 31,
2004, Commission File No. 0-26176)
Amendment No. 2 to Satellite Service Agreement, dated April 30, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.1 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended June 30,
2004, Commission File No. 0-26176)
Amendment No. 4 to Satellite Service Agreement, dated October 21, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.23 to the Annual Report on Form 10-K of EchoStar Communications Corporation for the year ended December 31,
2004, Commission File No. 0-26176)
Amendment No. 3 to Satellite Service Agreement, dated November 19, 2004 between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.24 to the Annual Report on Form 10-K of EchoStar Communications Corporation for the year ended December 31,
2004, Commission File No. 0-26176)
Amendment No. 5 to Satellite Service Agreement, dated November 19, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.25 to the Annual Report on Form 10-K of EchoStar Communications Corporation for the year ended December 31,
2004, Commission File No. 0-26176)
Amendment No. 6 to Satellite Service Agreement, dated December 20, 2004, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications
Corporation (incorporated by reference to Exhibit 10.26 to the Annual Report on Form 10-K of EchoStar Communications Corporation for the year ended December 31,
2004, Commission File No. 0-26176)
Amendment No. 4 to Satellite Service Agreement, dated April 6, 2005, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications Corporation
(incorporated by reference to Exhibit 10.1 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended June 30, 2005,
Commission File No. 0-26176)
Amendment No. 5 to Satellite Service Agreement, dated June 20, 2005, between SES Americom, Inc., EchoStar Satellite L.L.C. and EchoStar Communications Corporation
(incorporated by reference to Exhibit 10.2 to the Quarterly Report on Form 10-Q of EchoStar Communications Corporation for the quarter ended June 30, 2005,
Commission File No. 0-26176)
Form of EchoStar Holding Corporation 2008 Stock Incentive Plant*
Form of EchoStar Holding Corporation 2008 Employee Stock Purchase Planf*
Form of EchoStar Holding Corporation 2008 Nonemployee Director Stock Option Plant*
Form of EchoStar Holding Corporation 2008 Class B CEO Stock Option Plan*
Form of Receiver Agreement between EchoSphere L.L.C. and EchoStar Technologies L.L.C.*
Form of Broadcast Agreement between EchoStar Holding Corporation and EchoStar Satellite L.L.C.*




Exhibit

Number Exhibit Description
10.28 Form of Satellite Capacity Agreement between EchoStar Holding Corporation and EchoStar Satellite L.L.C.*
21 List of Subsidiaries of EchoStar Holding Corporation*
99.1 Preliminary Information Statement of EchoStar Holding Corporation, subject to completion, dated December 28, 2007

+ Management contract or compensatory plan or arrangement
*  Previously filed
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Pursuant to the requirements of Section 12 of the Securities Exchange Act of 1934, the registrant has duly caused this Amendment No. 3 to Registration Statement on Form 10 to be signed
on its behalf by the undersigned, thereunto duly authorized.

ECHOSTAR HOLDING CORPORATION

By:  /s/ Charles W. Ergen

Charles W. Ergen
Chairman and Chief Executive Officer

Dated: December 28, 2007
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EXHIBIT 99.1

EchoStar Communications Corporation
9601 S. Meridian Blvd.
Englewood, Colorado 80112

—— g o, o Y

L"ﬁ
CONMUNICATIONS CORPORATION_
December 28, 2007

Dear EchoStar Communications Corporation Shareholder:

We are pleased to inform you that on December 11, 2007, the Board of Directors of EchoStar Communications Corporation approved the spin-off of EchoStar Holding Corporation, a
wholly-owned subsidiary of EchoStar Communications Corporation. EchoStar Holding Corporation will hold the technology and certain infrastructure assets of EchoStar Communications
Corporation. EchoStar Communications Corporation will retain its consumer pay-TV business, DISH Network. We believe that our separation into two independent publicly-traded
companies is in the best interests of each of the businesses. Promptly following the completion of the spin-off, EchoStar Communications Corporation intends to change its name to “DISH
Network Corporation.”

The spin-off of EchoStar Holding Corporation is anticipated to occur on or about January 1, 2008 by way of a pro rata dividend to EchoStar Communications Corporation shareholders. For
each share of EchoStar Communications Corporation Class A common stock or Class B common stock you hold as of 5:00 p.m., New York City time, on December 27, 2007, which is the
record date of the spin-off, you will be entitled to receive a dividend of 0.20 of a share of the same class of EchoStar Holding Corporation common stock. Please note that if you sell your
shares of Class A common stock of EchoStar Communications Corporation after the record date but before the distribution date, the buyer of those shares will be entitled to receive the shares
of our Class A common stock issuable in respect of the shares sold. The distribution of shares of our Class A common stock will be made in book-entry form, which means that no physical
Class A stock certificates will be issued in the distribution. No fractional shares of EchoStar Holding Corporation Class A or Class B common stock will be issued. If you would have been
entitled to a fractional share of EchoStar Holding Corporation Class A common stock in the distribution, you will receive cash in lieu of a fractional share interest.

Shareholder approval of the spin-off is not required, and you are not required to take any action to receive shares of EchoStar Holding Corporation common stock.

Immediately following the spin-off, you will own shares of common stock of both EchoStar Communications Corporation and EchoStar Holding Corporation. EchoStar Communications
Corporation Class A common stock will continue to trade on the Nasdaq Global Select Market under the symbol “DISH.” We have applied to list our Class A common stock on the Nasdaq
Global Select Market under the symbol “SATS.”

We expect the spin-off to be tax-free for all shareholders of EchoStar Communications Corporation, except for any cash received in lieu of fractional shares. To that end, we have received a
ruling from the Internal Revenue Service confirming that the spin-off will be tax free to shareholders of EchoStar Communications Corporation for U.S. federal income tax purposes. The
spin-off is subject to certain customary conditions, including the receipt of any necessary regulatory approvals.

The enclosed information statement, which is being mailed to all EchoStar Communications Corporation shareholders, describes the spin-off and contains important information about
EchoStar Holding Corporation, including its historical and pro forma combined financial statements.

‘We look forward to your continued support as a shareholder in both EchoStar Communications Corporation and EchoStar Holding Corporation.

Sincerely,

oL

Charles W. Ergen
Chairman and Chief Executive Officer
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EcHOSTAR HOLDING CORPORATION
90 Inverness Circle East
Englewood, Colorado 80112

December 28, 2007
Dear EchoStar Holding Corporation Shareholder:

It is my pleasure to welcome you as a shareholder of our new company, EchoStar Holding Corporation. As an independent, publicly-traded company, we believe we can more effectively
focus on our objectives and satisfy the strategic needs of our company. In addition, we will have the opportunity to offer our employees incentive opportunities linked to our performance as
an independent, publicly-traded company, which we believe will enhance employee performance.

EchoStar Holding Corporation intends to operate two primary businesses, a digital set-top box business and a fixed satellite services business:

« Digital Set-Top Boxes. Our set-top box business designs, develops and distributes award-winning digital set-top boxes and related products for direct-to-home satellite service providers. In
2006, our set-top box business shipped over nine million set-top boxes. Most of these set-top boxes were sold to EchoStar Communications Corporation, but we also sold set-top boxes to
Bell ExpressVu and other international customers.

« Fixed Satellite Services. Our fixed satellite services business will be developed using the nine owned or leased in-orbit satellites and related FCC licenses, a network of seven full service
digital broadcast centers, and leased fiber optic capacity with points of presence in approximately 150 cities that will be contributed to us by EchoStar Communications Corporation. We
expect that our primary customer will initially be EchoStar Communications Corporation. However, we will also lease capacity in the spot market and to government and enterprise
customers.

‘We have applied to list our Class A common stock on the Nasdaq Global Select Market under the symbol “SATS.” We currently expect that our Class A common stock will begin trading on
January 2, 2008.

I invite you to learn more about EchoStar Holding Corporation by reviewing the enclosed information statement. We thank you in advance for your support as a shareholder in EchoStar
Holding Corporation.

Sincerely,

L

Charles W. Ergen
Chairman and Chief Executive Officer
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Information contained herein is subject to completion or amendment. A registration statement on Form 10 relating to these securities has been filed with the Securities
and Exchange Commission.

SUBJECT TO COMPLETION, DATED DECEMBER 28, 2007

INFORMATION STATEMENT

ECHOSTAR HOLDING CORPORATION

90 Inverness Circle E.
Englewood, Colorado 80112

Class A Common Stock
Class B Common Stock
(par value $0.001 per share)

We are sending this information statement to you to describe the spin-off of EchoStar Holding Corporation. Prior to the spin-off described in this information statement, we were a wholly-
owned subsidiary of EchoStar Communications Corporation, which we refer to as ECC. We are engaged in the design, development and distribution of set-top boxes, antennae and other
equipment for the “direct to home” satellite television industry. Following the spin-off, we will also be engaged in the provision of fixed satellite transmission services. We expect that the
spin-off will be tax-free to ECC shareholders for U.S. federal income tax purposes, except for any cash received in lieu of fractional shares. We have received a ruling from the Internal
Revenue Service confirming that the spin-off will be tax free to shareholders of EchoStar Communications Corporation for U.S. federal income tax purposes. Promptly following the
completion of the spin-off, ECC intends to change its name to “DISH Network Corporation.”

For each share of ECC Class A common stock or ECC Class B common stock held by you as of 5:00 p.m., New York City time, on December 27, 2007, the record date for the spin-off, you
will receive 0.20 of a share of the same class of our common stock. The distribution of shares of our Class A common stock will be made in book-entry form, which means that no physical
Class A stock certificates will be issued in the distribution. No fractional shares of EchoStar Holding Corporation Class A or Class B common stock will be issued. If as a result of the
foregoing ratio you would be entitled to receive a fraction of a share of our Class A common stock, you will receive cash in lieu of such fractional share interest. We expect the shares of our
Class A common stock and Class B common stock to be distributed by ECC to you on or about January 1, 2008, which we refer to as the distribution date.

No vote of ECC’s shareholders is required in connection with the spin-off. We are not asking you for a proxy and you are requested not to send us a proxy. No action is required of you to
receive shares of our common stock, which means that:

« you will not be required to pay for the shares of any class of our common stock that you receive in the spin-off, and
« you do not need to surrender or exchange shares of any class of ECC common stock in order to receive shares of our common stock, or to take any other action in connection with the spin-
off.

There is no current trading market for any class of our common stock. We expect, however, that a limited trading market for our Class A common stock, commonly known as a “when
issued” trading market, will develop shortly after the record date for the spin-off, and we expect “regular way” trading of our Class A common stock will begin the first trading day after the
distribution date. We have applied to list our Class A common stock on the Nasdaq Global Select Market under the symbol “SATS.” We expect that our Class A common stock will begin
trading on January 2, 2008. Charles W. Ergen, our Chairman and Chief Executive Officer, will immediately after the distribution date beneficially own approximately 50.0% of our
outstanding equity and possess approximately 80.0% of the total voting power represented by all of our common stock, which is equivalent to his ownership and voting interests in ECC.

In reviewing this information statement, you should carefully consider the matters described under the caption “Risk Factors” beginning on page 16.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved these securities or determined if this information statement is
truthful or complete. Any representation to the contrary is a criminal offense.

This information statement is not an offer to sell, or a solicitation of an offer to buy, any securities.

The date of this information statement is December [ ], 2007.
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SUMMARY

This summary highlights information contained elsewhere in this information statement and provides an overview of our company and the material aspects of our spin-off from ECC. It is
intended for convenience only and should not be considered complete. You should read the entire information statement carefully, particularly the risk factors discussed beginning on

page 16, and our combined audited and unaudited historical and unaudited pro forma financial statements and notes to those statements appearing elsewhere in this information statement.
References in this information statement to (i) “EHC,” “Spinco,” “we,” “our” and “us” refer to EchoStar Holding Corporation and its consolidated subsidiaries, after giving effect to the
spin-off and (ii) “EchoStar Communications Corporation,” “ECC” and “DISH Network” refer to EchoStar Communications Corporation and its consolidated subsidiaries, other than us,
unless the context otherwise requires. The transaction in which we will be separated from ECC is sometimes referred to in this information statement as the “separation,” the “distribution”
or the “spin-off.”

We describe in this information statement the businesses to be transferred to us by ECC in connection with the spin-off as if the transferred businesses were our businesses. However, we are
a newly formed entity and we have not conducted any operations prior to the spin-off. Our historical and pro forma financial data included in this information statement may not be
indicative of our future performance and do not necessarily reflect what our financial condition and results of operations would have been had we operated as a separate, stand-alone entity
during the periods presented, particularly since changes will occur in our operations and capitalization as a result of our spin-off from ECC.

Our historical combined financial statements reflect the historical financial position and results of operations of entities included in the consolidated financial statements of ECC,
representing almost exclusively ECC’s set-top box business, using the historical results of operations and historical bases of assets and liabilities of this business. Our historical combined
financial statements included herein reflect sales to ECC at cost and do not include certain satellites, uplink and satellite transmission assets, real estate and other assets and related
liabilities that will be contributed to us by ECC in the spin-off. These assets and liabilities, which will primarily comprise our fixed satellite services business, have been separately audited
and are included in the Statement of Net Assets to be Contributed by ECC and Unaudited Pro Forma Combined and Adjusted Financial Information included herein. The financial condition
and results of operations of our fixed satellite services business have not been included in our historical combined financial statements because our fixed satellite services business was
operated as an integral part of ECC’s subscription television business and did not constitute a “business” in the historical financial statements of ECC. Our historical financial data also do
not include financial information of Sling Media, Inc., which was recently acquired by ECC and will be contributed to us in the spin-off. Sling Media’s audited consolidated financial
statements are included elsewhere in this information statement, and its historical financial information also has been included in our Unaudited Pro Forma Combined and Adjusted
Financial Information.

ECHOSTAR HOLDING CORPORATION
Our Business
We intend to operate two primary businesses, a digital set-top box business and a fixed satellite services business. We expect that the primary customer for each of these businesses initially
will be ECC.
Digital Set-Top Boxes

Our set-top box business designs, develops and distributes award-winning digital set-top boxes and related products for direct-to-home satellite service providers. In 2006, our set-top box
business shipped over nine million set-top boxes. Most of these set-top boxes were sold to ECC, but we also sold set-top boxes to Bell ExpressVu and other international customers. We
currently employ over 700 engineers in our set-top box business.

Fixed Satellite Services

Our fixed satellite services business will be developed using nine owned or leased in-orbit satellites and related FCC licenses, a network of seven full service digital broadcast centers, and
leased fiber optic capacity
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with points of presence in approximately 150 cities. All of these assets and related contracted liabilities will be contributed to us in the spin-off. We expect that our primary customer initially
will be ECC. However, we will also lease capacity in the spot market and to government and enterprise customers.

Other Business Opportunities

ECC has entered into agreements to construct and launch an S-band satellite and to lease its transponder capacity to a Hong Kong joint venture, which in turn will sublease a portion of the
transponder capacity to an affiliate of a Chinese governmental entity to support the development of satellite-delivered mobile video services in China. ECC has also recently completed
several strategic investments and we intend to evaluate strategic development and investment opportunities both in the United States and in international markets. These investments of ECC
will be transferred to us as part of the spin-off, and are part of our strategy to expand our business and support the development of new satellite-delivered services, such as mobile video
services. The expertise we develop through these investments may also help us to improve and expand the services that we provide to our existing customers. However, these investments
involve a high degree of risk and are concentrated in a few companies. The risks of these investments include, among other things, the risks that required regulatory approvals and other
conditions may not be obtained or satisfied, that these companies may not be able to enter into distribution and other relationships, and that the companies in which we invest or with whom
we partner may not be able to compete effectively in their markets or that there may be insufficient demand for the new services planned by these companies.

Sling Media, Inc.

Sling Media, Inc. was acquired in October 2007 by ECC and will be transferred to us as part of the spin-off. Sling Media is the maker of the Slingbox, which allows consumers to watch and
control their television programming at any time, from any location, using personal computers, personal digital assistants, smartphones and other digital media devices. This information
statement includes historical financial statements and other information regarding Sling Media.

Our Strategy
We intend to pursue the following key strategies:

 Expand set-top box business to additional customers. We believe our separation from ECC may enhance our opportunities to sell set-top boxes to a broader group of multi-channel video
distributors. Historically, certain multi-channel video distributors have perceived us as a competitor due to our affiliation with ECC. After the spin-off, we believe we could have
opportunities to enter into commercial relationships with these multi-channel video distributors. There can be no assurance, however, that we will be successful in entering into any of these
commercial relationships, particularly if we continue to be perceived as affiliated with ECC as a result of common ownership and related management.

« Leverage satellite capacity and related infrastructure. Our fixed satellite services business has excess satellite and leased fiber capacity that we believe was in large part created through
innovation and operational efficiencies at ECC. While we expect that ECC will initially be our primary customer for fixed satellite services, we believe market opportunities exist to utilize
our capacity to provide digital video distribution, satellite-delivered IP, corporate communications and government services to a broader customer base.

Offer comprehensive network infrastructure solutions. We intend to leverage our over 700 engineers to customize infrastructure solutions for a broader base of customers. For example, we
could offer a customer the ability to deliver a fully integrated video programming delivery solution, incorporating our satellite and backhaul capacity, customized set-top boxes and network
design and management services.

« Capitalize on change in regulations. Changes in federal law and regulations applicable to the set-box industry may create opportunities for us to expand our business.

« Digital transition. Congress has mandated that by February 2009 all network broadcasts be transmitted digitally, which will require households that receive over-the-air
broadcast signals with an analog television to obtain a digital converter device. This digital converter device is a new product
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and we believe that we are in a position to develop and market devices that could allow us to effectively compete in this new market.

*  Removable security systems. The Federal Communications Commission, or FCC, mandated that by July 2007 cable providers use removable security modules to provide
conditional access security for television content. The FCC intends for this regulation to spur competition in the retail cable set-top box market, providing an even playing
field between leased cable set-top boxes and retail-bought, cable-ready TVs and cable set-top box equipment. We believe this new regulation may create an opportunity for us
to compete on a more level field in the domestic market for cable set-top boxes.

« Exploit international opportunities. We believe that direct-to-home satellite service is particularly well-suited for countries without extensive cable infrastructure, and we intend to
continue to try to secure new customer relationships from international direct-to-home satellite service providers.

« Pursue strategic partnerships, joint ventures and acquisitions. We intend to selectively pursue partnerships, joint ventures and strategic acquisition opportunities that we believe may allow
us to expand into new markets, broaden our portfolio of products or intellectual property, and strengthen our relationships with our customers.

« Act on the set-top box replacement cycle. The broader adoption of high definition television by consumers will require more advanced compression and security technologies within set-
top boxes. This may launch a replacement cycle, particularly among subscription television providers with substantial bases of legacy equipment, which may create additional market
opportunities for us.

Summary Risk Factors

An investment in our common stock involves risks associated with our business, the spin-off and ownership of our common stock. The following list of risk factors is not exhaustive. Please
review and consider carefully the risks relating to these and other matters summarized below and described in greater detail under the section entitled “Risk Factors” beginning on page 16
of this information statement.

General Risks Affecting Our Business

* We may not realize the potential benefits that we expect from the spin-off. Certain of these benefits depend upon market acceptance of our separation from ECC which we cannot predict
and which may be affected by significant common stock ownership by our Chairman and Chief Executive Officer as well as interlocks between our management and board of directors. In
addition, we will incur significant costs as a separate company, which may exceed our estimates. We will also incur some negative effects from our separation from ECC, including loss of
access to ECC’s financial resources.

‘We currently depend on ECC and Bell Express Vu for substantially all of our revenue, and the loss of, or a significant reduction in orders from, either of these two customers would
significantly reduce our revenue and adversely impact our operating results. ECC accounted for over 80% of our revenue in each of the last three years and the nine months ended
September 30, 2007 and it is under no obligation to remain our customer in the future.

We currently have substantial unused satellite capacity. Future costs associated with this excess capacity will negatively impact our margins if we do not generate revenue to offset these
costs. In addition, because a substantial portion of the capacity of each of our AMC-15, AMC-16 and EchoStar IX satellites remains unused, there is a significant risk that in the future, in
addition to reporting lower than expected revenues and profitability, we will be required to record a substantial impairment charge relating to one or more of these satellites. We currently
estimate that these potential charges could aggregate up to $250 million, which, if incurred would have a material adverse effect on our reported operating results and financial position.
Furthermore, it is possible that in 2008 ECC will discontinue the use of some or all of the capacity on one or more other satellites that it will initially lease from us. To the extent that this
occurs and we are unable to find other customers to lease this additional excess capacity, we may be required to record substantial additional impairment charges that we currently estimate
could aggregate up to $100 million. We performed a preliminary assessment of the recoverability of the satellites to be contributed by ECC as if the
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spin-off had been consummated and preliminarily concluded that the recoverability of the satellites will not be impaired as of the distribution date.

Our historical combined and pro forma financial information included in this information statement are not indicative of our future financial position, future results of operations or future
cash flows, nor do they reflect what our financial position, results of operations or cash flows would have been as a stand-alone company during the periods presented. We were not
profitable in the nine months ended September 30, 2007 and each of 2006, 2005 and 2004, as our operations have historically been dedicated primarily to support ECC and we provided
our products and services to ECC at cost.

Our ability to decrease our losses or to generate revenues will depend in part on our ability to grow our business. This may require significant additional capital that may not be available to
us. We may also use a significant portion of our existing cash and marketable securities to fund stock buyback programs. Our board of directors has approved a program in which we may
repurchase up to $1.0 billion of our Class A common stock during 2008.

If ECC enters into a business combination transaction, or Mr. Ergen no longer controls a majority of the voting power of ECC or of us, our relationship with ECC could be terminated or
substantially curtailed with little or no advance notice. Any material reduction in our sales to ECC as a result of a change in control of ECC would have a significant material adverse effect
on our business and financial position.

Our future success may depend on our ability to identify and successfully exploit opportunities to acquire other businesses or technologies to complement, enhance or expand our current
business or products or otherwise offer us growth opportunities. We may not be able to pursue these growth opportunities successfully.

« We have entered into certain strategic transactions and investments in Asia and elsewhere, and we may increase our strategic investment activity in the United States and in international
markets. These investments, which we believe could become substantial over time, involve a high degree of risk, are concentrated in a few companies and could expose us to significant
financial losses if the underlying ventures are not successful. These investments may also cause us to defer or suspend share repurchases.

Our business relies on intellectual property, some of which is owned by third parties, and we may inadvertently infringe their patents and proprietary rights. We may be required to cease
developing or marketing infringing products, to obtain licenses from the holders of the intellectual property at a material cost, or to redesign those products in such a way as to avoid
infringing the patent claims of others.

Our businesses change rapidly as new technologies are developed. These new technologies may cause our services and products to become obsolete. Changes in existing technologies
could also cause demand for our products and services to decline.

Risks Affecting Our Set-Top Box Business

« We depend on sales of set-top boxes for nearly all of our revenue, and if sales of our set-top boxes decline, our business and financial position will suffer. The set-top box business is highly
competitive and our ability to compete in this industry will depend substantially on our ability to develop and manufacture products and services at competitive costs, successfully bring
new technologies to market and penetrate new markets for set-top boxes, including among customers such as cable television operators that are competitors of DISH Network and have
historically been and may continue to be reluctant to deal with us. These potential customers also have well established relationships with other set-top box providers, such as Motorola and
Cisco Systems, which acquired Scientific Atlanta in 2006.

Our commercial success in selling our set-top boxes to cable television operators depends significantly on our ability to obtain licenses to use the conditional access systems deployed by
these operators in our set-top boxes. The owners of these conditional access systems are also in many cases competitors of ours. There can be no assurance we will be able to obtain such
licenses on acceptable terms or at all.

In order to grow our revenue and business and to build a large customer base, we believe we will be required to increase our sales of set-top boxes in international markets. We have limited
experience selling our set-top boxes internationally. To succeed in expanding these sales efforts, we believe we must hire
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additional sales personnel and develop and manage new relationships with cable operators and other providers of digital television in international markets.

Our set-top boxes are extremely complex and can have defects in design, manufacture or associated software. We could incur significant expenses, lost revenue, and reputational harm if
we fail to detect or effectively address such issues through design, testing or warranty repairs.

We obtain many components for our set-top boxes from a single supplier or a limited group of suppliers. Our reliance on a single or limited group of suppliers, particularly foreign
suppliers, and our increasing reliance on subcontractors, involves several risks. These risks include a potential inability to obtain an adequate supply of required components, and reduced
control over pricing, quality, and timely delivery of these components.

Future demand for our set-top boxes will depend significantly on the growing market acceptance of high definition television, or HDTV. The effective delivery of HDTV will depend on
digital television operators developing and building infrastructure to provide wide-spread HDTV programming.

During April 2006, a jury concluded that certain of our digital video recorders, or DVRs, infringed a patent held by Tivo. If the Tivo jury verdict is upheld on appeal, to the extent that ECC
does not indemnify us, we will be required to pay substantial damages and/or license fees, and if we were not able to successfully implement alternative technology (including the
successful defense of any challenge that such technology infringes Tivo’s patent), we could also be prohibited from distributing DVRs, or be required to modify or eliminate certain user-
friendly DVR features that we currently offer to consumers.

Risks Affecting Our Fixed Satellite Services Business

« The fixed satellite services industry is highly competitive and is characterized by long-term leases and high switching costs. Therefore, it will be difficult to displace customers from their
current relationships with our well-established competitors and we may face competition from others in the future.

Satellites are subject to significant operational risks while in orbit. While we believe that our satellite fleet is generally in good condition, certain satellites in our fleet have experienced
malfunctions or anomalies, some of which have had a significant adverse impact on their commercial operation. There can be no assurance that we can recover critical transmission
capacity in the event one or more of our in-orbit satellites were to fail. Therefore, the loss of a satellite or other satellite malfunctions or anomalies could have a material adverse effect on
us.

We are subject to comprehensive governmental regulation by the FCC for our domestic satellite operations. We are also regulated by other federal agencies, state and local authorities and
the International Telecommunication Union. Domestic and international regulations regarding the licensing, authorization and operations of satellite communications providers may restrict
our fixed satellite services operations.

« ECC has not historically carried and we do not anticipate carrying insurance for any of the in-orbit satellites that we will own.

Risks Relating to the Spin-Off

« The allocation of assets, liabilities, rights, indemnifications and other obligations between ECC and us under the separation agreement and the related commercial and other agreements we
will enter into with ECC may not reflect what two unaffiliated parties might have agreed to.

« ECC has received a private letter ruling from the Internal Revenue Service, or IRS, to the effect that, among other things, the spin-off, together with certain related transactions, will qualify
for tax-free treatment under Sections 355 and 368(a)(1)(D) of the Internal Revenue Code of 1986, as amended, or the Code. Although a private letter ruling relating to the qualification of
the spin-off under Sections 355 and 368(a)(1)(D) of the Code generally will be binding on the IRS, the validity of such ruling, if obtained, will be subject to the accuracy of factual
representations and assumptions made in the ruling request. If the spin-off does not qualify for tax-free treatment for U.S. federal income tax purposes, then, in general, ECC would be
subject to tax as if it had sold the common stock of our company in a taxable sale for its fair market value. ECC’s shareholders would be subject to tax as if they had received a distribution
equal to the fair market value of our common stock that was distributed to them, which would be treated as a taxable dividend to the extent
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of ECC’s earnings and profits. It is expected that the amount of any such taxes to ECC and its shareholders would be substantial.

« Actual or perceived conflicts of interest may arise between ECC and us in a number of areas relating to our past and ongoing relationships, including: (i) cross officerships, directorships
and stock ownership, (ii) intercompany transactions, (iii) intercompany agreements and (iv) business opportunities. In particular, Charles W. Ergen will be the Chief Executive Officer and
Chairman of the Board and will beneficially own approximately 50.0% of the total equity and control approximately 80.0% of the total voting power, of each of ECC and us. Thus,

Mr. Ergen will have the ability to elect a majority of ECC’s and our directors and to control all other matters requiring the approval of ECC’s and our shareholders.

Risks Relating to our Common Stock and the Securities Market

« An active trading market may not develop or be sustained for our Class A common stock after the spin-off. In addition, the price at which our Class A common stock may trade after the
spin-off may decline or be subject to volatility.

* We expect that some of our shareholders, including possibly some of our larger shareholders, will sell the Class A common stock that they receive in the spin-off because, among other
reasons, our business profile or market capitalization as an independent, publicly-traded company do not fit their investment objectives. These sales may adversely affect the market price
for our Class A common stock as well as the market perception of our business.

« We have never declared or paid any dividends on our common stock. We intend to retain any earnings to finance the operation and expansion of our business, and we do not anticipate
paying any cash dividends in the future.
Other Information

We are a Nevada corporation. Our principal executive offices are located at 90 Inverness Circle E., Englewood, Colorado 80112. Our telephone number is (303) 723-1000.
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Summary Historical and Unaudited Pro Forma Combined and Adjusted Financial Data

The following tables set forth our summary historical and unaudited pro forma combined and adjusted financial data. The summary historical combined financial data relating to our
combined financial condition and results of operations for each of the fiscal years in the three-year period ended December 31, 2006 and the nine months ended September 30, 2007 and 2006
are derived from our historical combined financial statements for the corresponding periods included elsewhere in this information statement. The historical combined financial data for the
nine months ended September 30, 2007 and 2006 reflect, in our opinion, all adjustments, consisting only of normal recurring adjustments, necessary to fairly present the data for such interim
periods. The data should be read in conjunction with our historical combined financial statements and “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” included elsewhere in this information statement.

Our historical combined financial data included in this information statement may not be indicative of our future performance and do not necessarily reflect what our financial condition and
results of operations would have been had we operated as a separate, stand-alone entity during the periods presented, particularly since changes will occur in our operations and capitalization
as a result of our spin-off from ECC.

Our historical combined financial statements reflect the historical financial position and results of operations of entities included in the consolidated financial statements of ECC, representing
almost exclusively ECC’s set-top box business, using the historical results of operations and historical bases of assets and liabilities of this business. Our historical combined financial
statements included herein reflect sales to ECC at cost and do not include certain satellites, uplink and satellite transmission assets, real estate and other assets and related liabilities that will
be contributed to us by ECC in the spin-off. These assets and liabilities, which will primarily comprise our fixed satellite services business, have been separately audited and are included in
the “Statement of Net Assets to be Contributed by ECC” and “Unaudited Pro Forma Combined and Adjusted Financial Information” included herein. The financial condition and results of
operations of our fixed satellite services business have not been included in our historical combined financial statements because our fixed satellite services business was operated as an
integral part of ECC’s subscription television business and did not constitute a “business” in the historical financial statements of ECC. Our historical financial data also do not include
financial information of Sling Media, Inc., which was recently acquired by ECC and will be contributed to us in the spin-off. Sling Media’s audited consolidated financial statements are
included elsewhere in this information statement, and its historical financial information also has been included in our “Unaudited Pro Forma Combined and Adjusted Financial
Information.”

The unaudited pro forma combined financial data included herein have been adjusted to give effect to, among other things, the contribution of certain net assets to us, the distribution of our
common stock by ECC to its shareholders and the contribution to us of Sling Media. The assumptions used and pro forma adjustments derived from such assumptions are based on currently
available information and we believe such assumptions are reasonable under the circumstances. Further information regarding the pro forma adjustments can be found under the caption
“Unaudited Pro Forma Combined and Adjusted Financial Information” in this information statement.

The unaudited pro forma combined financial data presented for the year ended December 31, 2006 and as of and for the nine months ended September 30, 2007 are derived from our
unaudited pro forma combined and adjusted financial information. The data should be read in conjunction with our “Selected Combined Financial Data,” “Unaudited Pro Forma Combined
and Adjusted Financial Information,” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” included elsewhere in this information statement. The
unaudited pro forma combined financial statements are not indicative of our future performance and do not necessarily reflect what our financial condition and results of operations would
have been had the spin-off been completed on the dates assumed. Also, they may not reflect the results of operations or financial condition which would have resulted had we operated as a
separate, stand-alone entity during the periods presented.
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For the Nine Months

Ended September 30, For the Years Ended December 31,
2007 2006
Statements of Operations Data: Pro Forma 2007 2006 Pro Forma 2006 2005 2004
(Unaudited) (Unaudited)
(In thousands, except per share data)
Revenue $ 1,592,381 $ 1,182,768 $ 1,132,899 $ 2,080,259 $ 1,525,320 $ 1,513,691 $ 1,720,091
Operating expenses 1,606,709 1,222,936 1,152,875 2,058,924 1,562,767 1,546,755 1,760,714
Operating income (loss) $ (14,328) § (40,168)  $ (19,976) $ 21,335 $ (37,447)  $ (33,064) $ (40,623)
Net income (loss) $ (9,296) $ (39,943) § (20,486) $ 104,835 $ (34,162)  $ (44,940) § (43,237)
Pro forma earnings per share:
Basic $ (0.10) $ 117
Diluted $ (0.10) $ 1.16
Pro forma shares outstanding:
Basic 89,699 89,699
Diluted 90,056 90,056
For the Nine Months
Ended September 30, For the Years Ended December 31,
Cash Flow Data: 2007 2006 2006 2005 2004
(Unaudited)

(In thousands)
Net cash flows from:

Operating activities $ (34,276) $  (3,780) $  (36,374) $  (14,193) $ (78,916)
Investing activities $  (160,236) $  (75953) $  (54,781) $  (16,700) $ (5619
Financing activities $ 198,625 $ 91,176 $ 104,534 $ 39,782 $ 69,715
As of September 30,
2007 As of December 31,
Balance Sheet Data: Pro Forma 2007 2006 2005 2004
(Unaudited) (Unaudited)
(In thousands)

Cash, cash equivalents and marketable securities $ 1,538,516 $ 530,753 $ 323,576 $ 106,109 $ 143,437
Total assets $ 3,837,454 $ 919,624 $ 517,821 $ 229,392 $ 277,843
Long-term debt (including current portion) $ 389,137 § — $ — $ 495 $ 647
Net investment in EHC $ 3242225 $ 863,768 $ 502,283 $ 217,132 $ 258,452
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Distributing Company

Separated Company

Primary purposes of the spin-off

The following is a brief summary of the terms of the spin-off.

Summary of the Spin-Off

EchoStar Communications Corporation, a Nevada corporation. After the distribution, EchoStar Communications
Corporation will not own any shares of common stock of EchoStar Holding Corporation.

EchoStar Holding Corporation, a Nevada corporation and a wholly-owned subsidiary of ECC. After the distribution,
EchoStar Holding Corporation will be an independent, publicly-traded company. However, all of ECC’s directors after
the distribution, except James DeFranco, Cantey Ergen and Gary S. Howard, will also be directors of EHC. Charles W.
Ergen, our Chairman and Chief Executive Officer, will continue to be the Chairman and Chief Executive Officer of
ECC. In addition, certain executive officers of ECC will also serve as our executive officers. Based on Mr. Ergen’s
ownership as of November 30, 2007, Mr. Ergen will beneficially own approximately 50.0% of the total equity and
approximately 80.0% of the total voting power of each of ECC and us.

The board of directors of ECC believes that creating independent, focused companies is the best way to realize the full
value of ECC’s businesses. The board of directors of ECC considered the following potential benefits, among others, in
making its determination to consummate the spin-off:

« creating effective management incentives tied to each of EHC and ECC’s performance and increasing the ability to
attract and retain personnel;

« creating opportunities to effectively develop and finance expansion plans;

« creating separate companies that have different financial characteristics, which may appeal to different investor bases;
and

« allowing each company to separately pursue the business strategies that best suit its long-term interest.

The board of directors of ECC also considered the costs and risks associated with the spin-off. The board of directors of

ECC considered, among other factors:

« the potential negative impact on ECC’s credit ratings as a result of the divestiture of assets that will be contributed to
us;

« the possibility that either we or ECC may experience disruptions in our respective businesses as a result of the spin-
off;

« the risk that the combined trading prices of our Class A common stock and ECC’s Class A common stock after the
spin-off may be lower than the trading price of ECC’s Class A common stock before the spin-off;

« actual or perceived conflicts of interest that may arise between ECC and us in a number of areas relating to our past
and ongoing relationships, including: (i) cross officerships, directorships and stock ownership, (ii) intercompany
transactions, (iii) intercompany agreements and (iv) business opportunities;

« the loss of synergies from operating as one company; and

« the additional legal, accounting, administrative and other costs that we would incur as a separate, publicly-traded
company.
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Conditions to the spin-off

Securities to be Distributed

In view of the variety of factors considered by the ECC board of directors in connection with the evaluation of the spin-
off and the complexity of these matters, the ECC board of directors did not find it useful to, and did not attempt to,
quantify, rank or otherwise assign relative weights to the factors considered. The board of directors of ECC concluded
that considered in the aggregate the potential benefits of the spin-off outweigh the potential negative factors, and that
separating the non-core business of ECC from ECC in the form of a tax-free distribution to ECC shareholders is
appropriate, advisable and in the best interests of ECC and its shareholders.

The spin-off is subject to the satisfaction or waiver by ECC under the separation agreement of the following conditions,
each of which is waivable by ECC in its sole discretion (other than the effectiveness of our registration statement on
Form 10 and other required material regulatory approvals):

« the Securities and Exchange Commission shall have declared effective our registration statement on Form 10 and no
stop order shall be in effect;

« all permits, registrations and consents required under the securities or blue sky laws in connection with the spin-off
shall have been received;

« ECC shall have received the opinion of White & Case LLP confirming the tax-free status of the spin-off and certain
related transactions for U.S. federal income tax purposes on the distribution date;

« the listing of our Class A common stock on the Nasdaq Global Market or Nasdaq Global Select Market shall have
been approved;

« all material governmental approvals and other consents necessary to consummate the distribution shall have been
received; and

« no order, injunction or decree issued by any court of competent jurisdiction or other legal restraint or prohibition
preventing consummation of the distribution or any of the transactions related thereto shall be in effect.

The fulfillment of the foregoing conditions will not create any obligation on ECC’s part to effect the spin-off. ECC has
the right not to complete the spin-off if, at any time, ECC’s board of directors determines, in its sole discretion, that the
spin-off is not in the best interests of ECC or its shareholders, or that market conditions are such that it is not advisable
to separate EHC from ECC.

Shares of EHC Class A common stock and Class B common stock will constitute all of the outstanding shares of our
common stock immediately after the distribution. We expect the shares of our Class A common stock and Class B
common stock to be distributed by ECC to you, based on the same class of ECC common stock that you own, on or
about January 1, 2008, which we refer to as the distribution date. Charles Ergen, our Chairman and Chief Executive
Officer, will, immediately after the distribution date, beneficially own approximately 50.0% of our equity and possess
approximately 80.0% of the total voting power represented by our common stock.

10
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Distribution Ratio

Record Date
Distribution Date

Trading Market and Symbol

Tax Consequences to Shareholders

Relationship with ECC after the Separation

Dividend Policy

For each share of ECC Class A common stock or ECC Class B common stock held by you as of 5:00 p.m., New York
City time, on December 27, 2007, the record date for the spin-off, you will receive 0.20 of a share of the same class of
our common stock. Please note that if you sell your shares of Class A common stock of ECC after the record date but
before the distribution date, the buyer of those shares will be entitled to receive the shares of our Class A common
stock issuable in respect of the shares sold. If as a result of the foregoing ratio you would be entitled to receive a
fraction of a share of our Class A common stock, you will receive cash in lieu of such fractional share interest. The
distribution of shares will be made in book-entry form.

The record date is December 27, 2007.
The distribution date is expected to be January 1, 2008.

We have applied to list our Class A common stock on the Nasdaq Global Select Market under the ticker symbol
“SATS.” We anticipate that, on or prior to the distribution date, a limited market for our Class A common stock,
commonly known as a “when issued” trading market, will develop, and we expect “regular way” trading of our Class A
common stock will begin the first trading day after the distribution date.

ECC shareholders are not expected to recognize any gain or loss for U.S. federal income tax purposes as a result of the
spin-off, except for any gain or loss attributable to the receipt of cash in lieu of a fractional share of our Class A
common stock. See “The Spin-Off — Material U.S. Federal Income Tax Consequences of the Spin-Off” for a more
detailed description of the U.S. federal income tax consequences of the spin-off.

Each shareholder is urged to consult his, her or its tax advisor as to the specific tax q es of the spin-off
to that shareholder, including the effect of any state, local or U.S. tax laws and of changes in applicable tax laws.

We will enter into a separation agreement and other agreements with ECC to effect the spin-off and provide a
framework for our relationship with ECC after the distribution. These agreements generally expire after two years and
will govern our relationship with ECC subsequent to the completion of the spin-off and provide for the allocation
between us and ECC of certain of ECC’s assets, liabilities and obligations attributable to the period prior to our
separation from ECC. The separation agreement, in particular, establishes the amount of cash and indebtedness that
each company initially will retain and incur. For a discussion of these arrangements, see “Certain Intercompany
Agreements — Agreements with ECC,” included elsewhere in this information statement.

We presently intend to retain future earnings, if any, to finance the expansion of our businesses and to conduct a
possible stock-buyback of up to $1.0 billion. As a result, we do not expect to pay any cash dividends for the foreseeable
future. All decisions regarding the payment of dividends by our company will be made by our board of directors from
time to time in accordance with applicable law.
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Questions and Answers about the Spin-Off
The following is a brief summary of the terms of the spin-off. Please see “The Spin-Off” for a more detailed description of the matters described below.
Q: What is the spin-off?

A: The spin-off is the method by which ECC will separate its existing business segments into two independent, publicly-traded companies. In the spin-off, ECC will distribute to its
shareholders as of the distribution date all of the shares of our Class A common stock and Class B common stock that it owns. Following the spin-off, we will be a separate company
from ECC, and ECC will not retain any ownership interest in us. The number of shares of ECC common stock you own will not change as a result of the spin-off.

Q: What is being distributed in the spin-off?

A: Approximately 42.0 million shares of our Class A common stock and 47.7 million shares of our Class B common stock will be distributed in the spin-off, based upon the number of
shares of ECC Class A common stock and ECC Class B common stock outstanding on the record date. The shares of our Class A common stock and Class B common stock to be
distributed by ECC will constitute all of the issued and outstanding shares of our Class A common stock and Class B common stock immediately after the distribution. For more
information on the shares being distributed in the spin-off, see “Description of Our Capital Stock — Our Class A Common Stock” and “Description of Our Capital Stock — Our
Class B Common Stock” beginning on page 123 of this information statement.

Q: What will I receive in the spin-off?

A: Holders of ECC Class A common stock will receive a dividend of 0.20 of a share of our Class A common stock for each share of ECC Class A common stock held by them on the
record date, and holders of ECC Class B common stock will receive a dividend of 0.20 of a share of our Class B common stock for every share of ECC Class B common stock held
by them on the record date. As a result of the spin-off, your proportionate interest in ECC will not change and you will own the same percentage of equity securities and voting power
in EHC as you previously did in ECC. For a more detailed description, see “The Spin-Off.”

What is the record date for the distribution?
Record ownership will be determined as of 5:00 p.m., New York City time on December 27, 2007 which we refer to as the record date.

When will the distribution occur?

2R =R

We expect that shares of our Class A common stock and Class B common stock will be distributed by the distribution agent, on behalf of ECC, on or about January 1, 2008, which we
refer to as the distribution date.

R

What will the relationship between EchoStar Communications Corporation and EchoStar Holding Corporation be following the spin-off?

A: After the spin-off, ECC will not own any shares of our common stock and we will not own any shares of ECC common stock. Five of our directors after the distribution will also be
directors of ECC, and our Chairman and Chief Executive Officer will continue to serve as the Chairman and Chief Executive Officer of ECC. In addition, in connection with the spin-
off, we and ECC are entering into a number of agreements that will govern our spin-off from ECC and our future relationship. We cannot assure you that these agreements will be on
terms as favorable to us as agreements with unaffiliated parties. See “Certain Intercompany Agreements.” In addition, if we acquire knowledge of a potential transaction or matter
which may be a corporate opportunity for both us and ECC, our mutual officers and directors are only required to first present the opportunity to us if (A) we have expressed an
interest in such corporate opportunity as evidenced by resolutions appearing in the minutes of our board of directors; (B) such
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potential corporate opportunity was expressly offered to one of our directors or officers solely in his or her capacity as a director or officer of us or as a director or officer of any
subsidiary of us; and (C) such opportunity relates to a line of business in which we or any subsidiary of us is then directly engaged. See “Description of Our Capital Stock —
Provisions of Our Articles of Incorporation Relating to Related-Party Transactions and Corporate Opportunities.”

What do I have to do to participate in the spin-off?

No action is required on your part. Shareholders of ECC on the record date for the distribution are not required to pay any cash or deliver any other consideration, including any
shares of ECC common stock, for the shares of our common stock distributable to them in the spin-off.

If I sell, on or before the distribution date, shares of ECC Class A common stock that I held on the record date, am I still entitled to receive shares of EHC Class A common stock
distributable with respect to the shares of ECC Class A common stock I sold?

No. No ex-dividend market will be established for our Class A common stock until the first trading day following the distribution date. Therefore, if you own shares of ECC Class A
common stock on the record date and thereafter sell those shares on or prior to the distribution date, you will also be selling the shares of our Class A common stock that would have
been distributed to you in the spin-off with respect to the shares of ECC Class A common stock you sell.

How will fractional shares be treated in the spin-off?

If you would be entitled to receive a fractional share of Class A common stock in the spin-off, you will instead receive a cash payment. See “The Spin-Off — Treatment of Fractional
Shares” for an explanation of how the cash payments will be determined.

How will ECC distribute shares of EHC common stock to me?

Holders of shares of ECC’s Class A or Class B common stock on the record date will receive shares of the same class of our common stock, in book-entry form. See “The Spin-
Off — Manner of Effecting the Spin-Off” for a more detailed explanation.

What is the reason for the spin-off?
The potential benefits considered by ECC’s board of directors in making the determination to consummate the spin-off included the following:

« The spin-off is expected to allow the creation of effective management incentives tied to each of EHC’s and ECC’s respective performance, increasing the ability to attract and
retain personnel.

The spin-off is expected to create opportunities to effectively develop and finance expansion plans of each independent company.

The spin-off is expected to allow the creation of separate companies that have different financial characteristics, which may appeal to different investor bases, which could enhance
the ability of each company to raise capital to fund its growth plans and initiatives.

« The spin-off is expected to allow each company to separately pursue the business strategies that best suit its long-term interests.
The board of directors of ECC also considered the costs and risks associated with the spin-off. The board of directors of ECC considered, among other factors, the following:
» The potential negative impact on ECC’s credit ratings as a result of the divestiture of assets that will be contributed to us.

« The possibility that either we or ECC may experience disruptions in our respective businesses as a result of the spin-off.
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The risk that the combined trading prices of our Class A common stock and ECC’s Class A common stock after the spin-off may be lower than the trading price of ECC’s Class A
common stock before the spin-off.

.

Actual or perceived conflicts of interest that may arise between ECC and us in a number of areas relating to our past and ongoing relationships, including: (i) cross officerships,
directorships and stock ownership, (ii) intercompany transactions, (iii) intercompany agreements and (iv) business opportunities.

The loss of synergies from operating as one company.

The additional legal, accounting, administrative and other costs that would be incurred by us as a separate, publicly-traded company.

In view of the variety of factors considered by the ECC board of directors in connection with the evaluation of the spin-off and the complexity of these matters, the ECC board of
directors did not find it useful to, and did not attempt to, quantify, rank or otherwise assign relative weights to the factors considered. The board of directors of ECC concluded that
considered in the aggregate, the potential benefits of the spin-off outweigh the potential negative factors, and that separating the non-core business of ECC from ECC in the form of a
tax-free distribution to ECC shareholders is appropriate, advisable and in the best interests of ECC and its shareholders.

What are the federal income tax consequences to me of the spin-off?

ECC has received a private letter ruling from the IRS, and the spin-off is conditioned upon the receipt by ECC of the opinion of White & Case LLP on the distribution date (which
condition ECC may waive in its sole discretion), in each case, substantially to the effect that the spin-off, together with certain related transactions, will qualify as reorganizations
under Sections 355 and 368(a)(1)(D) of the Code and that, accordingly, for U.S. federal income tax purposes, no gain or loss will be recognized by, and no amount will be included in
the income of, a holder of ECC common stock upon the receipt of shares of our common stock pursuant to the spin-off. A holder of ECC common stock will generally recognize gain
or loss with respect to cash received in lieu of a fractional share of our common stock.

Please see “The Spin-Off — Material U.S. Federal Income Tax Consequences of the Spin-Off” and “Risk Factors — Risks Relating to the Spin-Off — The spin-off could result in
significant tax liability” for more information regarding the private letter ruling and the tax opinion and the potential tax consequences to you of the spin-off.

Does EHC intend to pay cash dividends?

No. We currently intend to retain future earnings, if any, to finance the expansion of our businesses. As a result, we do not expect to pay any cash dividends for the foreseeable future.
All decisions regarding the payment of dividends by our company will be made by our board of directors from time to time in accordance with applicable law.

How will EHC common stock trade?
Currently, there is no public market for our common stock. We have applied to list our Class A common stock on the Nasdaq Global Select Market under the symbol “SATS.”

‘We anticipate that trading will commence on a when-issued basis shortly before the record date. When-issued trading in the context of a spin-off refers to a transaction effected on or
before the distribution date and made conditionally because the securities of the spun off entity have not yet been distributed. When-issued trades generally settle within three days
after the distribution date. On the first trading day following the distribution date, any when-issued trading in respect of our Class A common stock will end and regular way trading
will begin. Regular way trading refers to trading after the security has been distributed and typically involves a trade that settles on the third full trading day following the date of the
sale transaction. We cannot predict the trading prices for our common stock before or after the distribution date.
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Q

Will the spin-off and distribution affect the trading price of my ECC Class A common stock?

Yes. After the distribution of EHC Class A common stock, the trading price of ECC Class A common stock may be lower than the trading price of the ECC Class A common stock
immediately prior to the distribution. Moreover, until the market has evaluated the operations of ECC without the operations of EHC, the trading price of ECC Class A common stock
may fluctuate significantly. ECC believes the separation of EHC from ECC offers its shareholders the greatest long-term value. However, the combined trading prices of ECC Class A
common stock and EHC Class A common stock after the spin-off may be lower than the trading price of ECC Class A common stock prior to the spin-off. See “Risk Factors”
beginning on page 16.

Do I have appraisal rights?
No. Holders of ECC common stock are not entitled to appraisal rights in connection with the spin-off.
Who is the transfer agent for your common stock?

Computershare Trust Company, N.A.
250 Royall Street
Canton, MA 02021

Where can I get more information?
If you have questions relating to the mechanics of the distribution of shares of EHC common stock, you should contact the distribution agent:

Computershare Trust Company, N.A.
250 Royall Street

Canton, MA 02021

Tel: 877-437-8901

Before the spin-off, if you have questions relating to the spin-off, you should contact:

EchoStar Communications Corporation
Attn: Corporate Communications

9601 S. Meridian Boulevard
Englewood, Colorado 80112

Tel: 720-514-5351

After the spin-off, if you have questions relating to EHC, you should contact:

EchoStar Holding Corporation
Attn: Corporate Communications
90 Inverness Circle E.
Englewood, Colorado 80112

Tel: 303-723-1000
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RISK FACTORS

The risks and uncertainties described below are not the only ones facing us. Additional risks and uncertainties that we are unaware of or that we currently believe to be immaterial also may
become important factors that affect us. This information statement also contains forward-looking statements that involve risks and uncertainties. See “Cautionary Statement Concerning
Forward-Looking Statements.”

If any of the following events occur, our business, financial condition or results of operation could be materially and adversely affected.

General Risks Affecting Our Business
We may not realize the potential benefits from the spin-off.

‘We may not realize the potential benefits that we expect from the spin-off which are described elsewhere in this information statement. Certain of these benefits depend upon market
acceptance of our separation from ECC which we cannot predict and which may be affected by the significant common stock ownership by our Chairman and Chief Executive Officer, as
well as interlocks between our management and board of directors. In addition, we will incur significant costs, including those described elsewhere in this information statement, which may
exceed our estimates. We will also incur some negative effects from our separation from ECC, including loss of access to ECC’s financial resources.

I

We currently depend on ECC and Bell ExpressVu for ially all of our r and ECC accounted for over 80% of our revenue in the nine months ended September 30, 2007
and each of 2006, 2005 and 2004; the loss of, or a significant reduction in orders from, either of ECC or Bell ExpressVu would significantly reduce our revenue and adversely
impact our operating results.

ECC accounted for approximately 86.2%, 84.5%, 85.6% and 89.7% of our revenue in the nine months ended September 30, 2007 and in 2006, 2005 and 2004, respectively. In addition, Bell
ExpressVu accounted for approximately 10.0%, 12.2%, 11.4% and 7.3% of our revenue in the nine months ended September 30, 2007 and in 2006, 2005 and 2004, respectively. Any
reduction in sales to ECC or Bell ExpressVu or in the prices they pay for the products and services they purchase from us would have a significant negative impact on our business.
Moreover, because our sales to these customers are made pursuant to standard purchase orders, these customers have no future obligation to purchase set-top boxes from us and existing
orders may be cancelled or reduced on short notice. Cancellations or reductions may be more frequent once we are separated from ECC. Cancellations or reductions of customer orders could
result in the loss of anticipated sales without allowing us sufficient time to reduce our inventory and operating expenses. In addition, the timing of orders from these two customers could
vary significantly depending on equipment promotions these customers offer to their subscribers, changes in technology, and their use of remanufactured set-top boxes, which may cause our
revenue to vary significantly quarter over quarter and could expose us to the risks of inventory shortages or excess inventory. These inventory risks are particularly acute during end product
transitions in which a new generation of set-top boxes is being deployed and inventory of older generation set-top boxes is at a higher risk of obsolescence. This in turn could cause our
operating results to fluctuate significantly.

In addition, because substantially all of our revenue is tied to ECC and Bell ExpressVu, our success also depends to a significant degree on the continued success of ECC and Bell ExpressVu
in attracting new subscribers or in marketing programming packages to subscribers that will require the purchase of new set-top boxes.

There is a relatively small number of potential new customers for our set-top boxes and fixed satellite services, and we expect this customer concentration to continue for the foreseeable
future. Therefore, our operating results will likely continue to depend on sales to a relatively small number of customers, as well as the continued success of these customers. In addition, we
may from time to time enter into customer agreements providing for exclusivity periods during which we may sell a specified product only to that customer. If we do not develop
relationships with new customers, we may not be able to expand our customer base or maintain or increase our revenue.
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We currently have substantial unused satellite capacity; our results of operations could be materially adversely affected if we are not able to utilize all of this capacity.

While we are currently evaluating various opportunities to make profitable use of our satellite capacity (including, but not limited to, supplying satellite capacity for new international
ventures), we do not have firm plans to utilize all of our satellite capacity. In addition, there can be no assurance that we can successfully develop the business opportunities we currently plan
to pursue with this capacity. Future costs associated with our excess satellite capacity will negatively impact our margins if we do not generate revenue to offset the costs of this capacity.

In addition, we currently have leased minimal capacity on our two leased satellites, AMC-15 and AMC-16, and have substantial unleased capacity on one of our owned satellites,

EchoStar IX. Each of our satellites must be reviewed for possible impairment whenever events or changes in circumstances indicate that their carrying value may not be recoverable. In the
event that we are unsuccessful in marketing capacity on these satellite assets and do not achieve sufficient utilization and prices, in addition to reporting lower than expected revenues and
profitability, we will be required to record a substantial impairment charge relating to one or more of these satellites. We currently estimate that these potential charges could aggregate up to
$250 million, which, if incurred would have a material adverse effect on our reported operating results and financial position. Furthermore, it is possible that in 2008 ECC will discontinue
the use of some or all of the capacity on one or more other satellites that it will initially lease from us. To the extent that this occurs and we are unable to lease this additional excess capacity,
we may be required to record substantial additional impairment charges that we currently estimate could aggregate up to $100 million. We performed a preliminary assessment of the
recoverability of the satellites to be contributed by ECC as if the spin-off had been consummated and preliminarily concluded that the recoverability of the satellites will not be impaired as of
the distribution date.

Our historical combined and pro forma financial information included in this information statement are not necessarily indicative of our future financial position, future results of
operations or future cash flows nor do they reflect what our financial position, results of operations or cash flows would have been as a stand-alone company during the periods
presented.

The historical and pro forma combined financial information included in this information statement do not reflect the financial condition, results of operations or cash flows we would have
achieved as an independent publicly-traded company during the periods presented or those results we will achieve in the future. This is primarily a result of the following factors:

« We have never been profitable as the majority of our operations have historically been in support of ECC and we provided our products and services to ECC at cost. We cannot assure you
that we can achieve or sustain profitability, or that we can grow our business profitably or at all.

The financial condition and results of operations of our fixed satellite services business are reflected only in our pro forma combined financial information included herein, and not in our
historical combined financial information included herein, because our fixed satellite services business was operated as an integral part of ECC’s subscription television business and did
not constitute a “business” in the historical financial statements of ECC.

Our plans with respect to the fixed satellite services business are being developed.

Sling Media is a recent acquisition and we have never operated that business.

.

Our historical and pro forma combined financial results reflect allocations of corporate expenses from ECC. Those allocations may be different from the comparable expenses we would
have incurred had we operated as an independent publicly-traded company.

.

Our working capital requirements and capital required for our general corporate purposes historically have been satisfied as part of the corporate-wide cash management policies of ECC.
Subsequent to the spin-off, ECC will not be required to provide us with funds to finance our working capital or other cash
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requirements. Without the opportunity to obtain financing from ECC, we may in the future need to obtain additional financing from banks, or through public offerings or private placements
of debt or equity securities, strategic relationships or other arrangements. Such financing may not be available to us on acceptable terms, or at all. We may have a credit rating that is lower
than ECC’s credit rating and may incur debt on terms and at interest rates that will not be as favorable as those historically enjoyed by ECC.

« Significant changes may occur in our cost structure, management, financing and business operations as a result of our operating as an independent public company.

The acquisition of EchoStar Communication Corporation by a third party could have a material adverse effect on our business and financial position.

Our sales to ECC accounted for approximately 86.2%, 84.5%, 85.6% and 89.7% of our revenue in the nine months ended September 30, 2007 and in 2006, 2005 and 2004, respectively.
Because sales to ECC following the spin-off will primarily be made pursuant to short-term contracts, ECC will have no obligation to continue to purchase our principal products and services
following the spin-off. Therefore, if ECC enters into a business combination transaction, or Mr. Ergen no longer controls a majority of the voting power of ECC or of us, our relationship with
ECC could be terminated or substantially curtailed with little or no advance notice. Any material reduction in our sales to ECC would have a significant adverse effect on our business,
results of operations and financial position.

Furthermore, because there are a relatively small number of potential customers for our products and services, if we lose ECC as a customer, it will be difficult for us to obtain alternative
customer relationships that would replace our historical revenues from ECC.

We may not be able to obtain additional capital on acceptable terms or at all in order to grow and to increase earnings.

Our ability to increase earnings will depend in part on our ability to grow our business. While we expect to satisfy our need for funds to meet our growth plans to be satisfied from cash and
marketable investment securities to be contributed to us in connection with the spin-off, cash we generate from operations and future financings, we cannot assure you that we will generate
sufficient cash from operations or that additional financing will be available on acceptable terms, or at all, if needed in the future.

In addition, we currently have contracts to construct, and conditional licenses and pending FCC applications for, a number of Ku-band, Ka-band and extended Ku-band satellites. We may

need to raise additional capital to construct, launch, and insure these satellites. Depending on market conditions and our results of operations and financial condition we may not be able to
raise such additional capital on acceptable terms or at all. We also periodically evaluate various strategic initiatives, the pursuit of which also could require us to raise significant additional
capital. We may also use a significant portion of our existing cash to fund a potential stock buyback program during 2008 of up to $1 billion of our Class A common stock.

We also have substantial satellite-related payment obligations under our various satellite service agreements.

We could be exposed to significant financial losses if our investments are unsuccessful.

‘We have entered into certain strategic transactions and investments in Asia and elsewhere, and we expect to increase our strategic investment activity in the United States and in international
markets. These investments, which we expect will become substantial, involve a high degree of risk. These investments could also expose us to significant financial losses, and may restrict
our ability to make other investments or limit alternative uses of our capital resources, particularly if the underlying ventures are not successful. In particular, the laws, regulations and
practices of certain countries may make it harder for our investments to be successful.

In addition, the companies in which we invest or with whom we partner may not be able to compete effectively or there may be insufficient demand for the services and products offered by
these companies.
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We may pursue new acquisitions, joint ventures and other transactions to complement or expand our business which may not be successful.

‘We may not be able to complete such transactions and such transactions, if executed, pose significant risks and could have a negative effect on our operations. Our future success may depend
on opportunities to buy other businesses or technologies that could complement, enhance or expand our current business or products or that might otherwise offer us growth opportunities.
Any transactions that we are able to identify and complete may involve a number of risks, including:

« the diversion of our management’s attention from our existing business to integrate the operations and personnel of the acquired or combined business or joint venture;
« possible adverse effects on our operating results during the integration process; and
« our possible inability to achieve the intended objectives of the transaction.

In addition, we may not be able to successfully or profitably integrate, operate, maintain and manage our newly acquired operations or employees. We may not be able to maintain uniform
standards, controls, procedures and policies, and this may lead to operational inefficiencies.

New acquisitions, joint ventures and other transactions may require the commitment of significant capital that would otherwise be directed to investments in our existing businesses or be
distributed to shareholders. Commitment of this capital may cause us to defer or suspend any share repurchases that we otherwise may have made.

Our business relies on intellectual property, some of which is owned by third parties, and we may inadvertently infringe their patents and proprietary rights.

Many entities, including some of our competitors, have or may in the future obtain patents and other intellectual property rights that cover or affect products or services related to those that
we offer. In general, if a court determines that one or more of our products infringes on intellectual property held by others, we may be required to cease developing or marketing those
products, to obtain licenses from the holders of intellectual property or to redesign those products in such a way as to avoid infringing the patent claims, each of which may require material
expenditures by us. If those intellectual property rights are held by a competitor, we may be unable to obtain the intellectual property at any price, which could adversely affect our
competitive position.

If we fail to protect our intellectual property rights, it could harm our business and competitive position.

Our business relies on intellectual property rights to stay competitive in the market place. We rely on a combination of patent, trademark and copyright laws, trade secrets, confidentiality
procedures and contractual provisions to protect our intellectual property rights and the obligations we have to third parties from whom we license intellectual property rights. Nevertheless,
these afford only limited protection and policing unauthorized use of proprietary technology can be difficult and expensive. We may not be able to take appropriate steps to enforce our
intellectual property rights and this could have a material adverse effect on our business, operating results and financial condition.

Our acc ing and other g 5y and resources may not be adequately prepared to meet the financial reporting and other requirements to which we will be subject
following the spin-off. If we are unable to achieve and maintain effective internal controls, our business, financial position and results of operations could be adversely affected.

Our financial results previously were included within the consolidated results of ECC, and our reporting and control systems were appropriate for those of subsidiaries of a public company.
However, we were not directly subject to reporting and other requirements of the Securities Exchange Act of 1934, as amended, which we refer to as the Exchange Act. As a result of the
spin-off, we will be directly subject to these requirements, including the requirements of Section 404 of the Sarbanes-Oxley Act of 2002, which will require annual management assessments
of the effectiveness of our internal control over financial reporting and a report by
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our independent registered public accounting firm addressing these controls. These reporting and other obligations will place significant demands on our management and administrative and
operational resources, including accounting resources. To comply with these requirements, we anticipate that we will need to upgrade our systems, including information technology,
implement additional financial and management controls, reporting systems and procedures and hire additional accounting and finance staff. If we are unable to upgrade our financial and
management controls, reporting systems, information technology and procedures in a timely and effective fashion, our ability to comply with our financial reporting requirements and other
rules that apply to reporting companies could be impaired.

Prior to the spin-off, we will not have been an independent company and we may be unable to make, on a timely or cost-effective basis, the changes necessary to operate as an
independent company.

Prior to the spin-off, our business was operated by ECC as part of its broader corporate organization, rather than as an independent company. ECC’s senior management oversaw the strategic
direction of our businesses and ECC performed various corporate functions for us, including, but not limited to:

selected human resources related functions;

accounting;

.

tax administration;

selected legal functions, as well as external reporting;

treasury administration, investor relations, internal audit and insurance functions; and

selected information technology and telecommunications services.

Following the spin-off, neither ECC nor any of its affiliates will have any obligation to provide these functions to us other than those services that will be provided for a limited period of
time by ECC pursuant to the services agreement between us and ECC. See “Certain Intercompany Agreements — Agreements with ECC — Services Agreement.” If, once this services
agreement terminates, we do not have in place our own systems and business functions, we do not have agreements with other providers of these services or we are not able to make these
changes cost effectively, we may not be able to operate our business effectively and our profitability may decline. If ECC does not continue to perform effectively the services that are called
for under the services agreement, we may not be able to operate our business effectively after the spin-off.

Ch in existing technologies or the emergence of new products or technologies could significantly harm our business.

9 9 9

Our businesses change rapidly as new technologies are developed. These new technologies may cause our services and products to become obsolete. Changes in existing technologies could
also cause demand for our products and services to decline. For example, if changes in technology allow digital television subscribers to use devices such as personal computers, cable ready
televisions and network based digital video recording services in place of set-top boxes, our customers may not need to purchase our set-top boxes to provide their digital television
subscribers with digital video recording and other set-top box features. One or more new technologies also could be introduced that compete favorably with our set-top boxes or that cause
our set-top boxes to no longer be of significant benefit to our customers.

We and our suppliers also may not be able to keep pace with technological developments. Alternatively, if the new technologies on which we intend to focus our research and development
investments fail to achieve acceptance in the marketplace, we could suffer a material adverse effect on our future competitive position that could cause a reduction in our revenues and
earnings. Our competitors could also obtain or develop proprietary technologies that are perceived by the market as being superior to ours. Further, after we have incurred substantial research
and development costs, one or more of the technologies under our development, or under development by one or more of our strategic partners, could become obsolete prior to its
introduction. Finally, delays in the delivery of components or other unforeseen problems may occur that could materially and adversely affect our ability to generate revenue, offer new
services and remain competitive.
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Technological innovation is important to our success and depends, to a significant degree, on the work of technically skilled employees. Competition for the services of these types of
employees is intense. We may not be able to attract and retain these employees. If we are unable to attract and maintain technically skilled employees, our competitive position could be
materially and adversely affected.

We intend to make significant investments in new products and services that may not be profitable.

‘We have made and will continue to make significant investments in research, development, and marketing for new products, services, and technologies, including new set-top box designs
and entry into new business areas. Investments in new technology are inherently speculative and commercial success depends on many factors including novelty, service and support, and
effective sales and marketing. We may not achieve significant revenue from new product and service investments for a number of years, if at all. Moreover, new products and services may
not be profitable, and even if they are profitable, operating margins for new products and businesses may be minimal.

We rely on key personnel.

We believe that our future success will depend to a significant extent upon the performance of Charles W. Ergen, our Chairman and Chief Executive Officer and certain other executives.

Mr. Ergen and certain of these executives will also continue to devote significant time to their employment at ECC. The loss of Mr. Ergen or of certain other key executives or their ability to
devote sufficient time and effort to our business could have a material adverse effect on our business, financial condition and results of operations. Although all of our executives will execute
agreements limiting their ability to work for or consult with competitors if they leave us, we do not have employment agreements with any of them.

Risks Affecting Our Set-Top Business

We depend on sales of set-top boxes for nearly all of our revenue, and if sales of our set-top boxes decline, our business and financial position will suffer.

Our historical revenues consist primarily of sales of our set-top boxes. In addition, we currently derive, and expect to continue to derive in the near term, nearly all of our revenue from sales
of our set-top boxes to ECC and Bell ExpressVu. Continued market acceptance of our set-top boxes is critical to our future success. If we are not able to expand sales of our set-top boxes to
other providers of digital television, including cable operators, our growth prospects will be limited, and our revenues will be substantially impacted if sales of our set-top boxes to providers
of satellite-delivered digital television decline.

Our business may suffer if direct-to-home satellite service providers, who currently comprise our customer base, do not compete successfully with existing and emerging alternative
platforms for delivering digital television, including terrestrial networks, Internet protocol television and cable tel operators.

Our existing customers are direct-to-home satellite video providers, which compete with cable television operators and terrestrial broadcasters for the same pool of viewers. As technologies
develop, other means of delivering information and entertainment to television viewers are evolving. For example, some telecommunications companies, such as AT&T Inc. and Verizon
Communications, are seeking to compete with terrestrial broadcasters, cable television network operators and direct-to-home satellite services by offering IPTV, which allows
telecommunications companies to stream television programs through telephone lines or fiber optic lines. To the extent that the terrestrial television networks, telecommunications companies
and cable television network operators compete successfully against direct-to-home satellite services for viewers, the ability of our existing customer base to attract and retain subscribers
may be adversely affected. As a result, demand for our satellite television set-top boxes could decline and we may not be able to sustain our current revenue levels.
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Our future financial performance depends on our ability to penetrate new markets for set-top boxes.

Our products were initially designed for, and have been deployed mostly by, providers of satellite-delivered digital television. To date, we have not made any sales of our set-top boxes to
cable operators. In addition, the cable set-top box market is highly competitive and we expect competition to intensify in the future. This competition may make it more difficult for us to sell
cable set-top boxes and may result in pricing pressure, small profit margins, high sales and marketing expenses and failure to obtain market share, any of which would likely seriously harm
our business, operating results and financial condition.

e

Our ability to sell our set-top boxes to cable television operators dep
operators.

on our ability to obtain licenses to use the conditional access systems utilized by these cable television

Our commercial success in selling our set-top boxes to cable television operators depends significantly on our ability to obtain licenses to use the conditional access systems deployed by
these operators in our set-top boxes. In many cases, the intellectual property rights to these conditional access systems are owned by the set-top box manufacturer that currently provides the
cable television operator with its set-top boxes. We cannot assure you that we will able to obtain any required license on commercially favorable terms, if at all. If we do not obtain the
necessary licenses, we may be delayed or prevented from pursuing the development of some potential products with cable television operators. Our failure to obtain a license to any
technology that we may require to develop or commercialize our set-top boxes with cable television operators will significantly and negatively affect our business.

Growth in our set-top box business likely requires expansion of our sales to international customers; we may be unsuccessful in expanding international sales.

‘We believe that in order to grow our set-top box revenue and business and to build a large customer base, we must increase sales of our set-top boxes in international markets. We have
limited experience selling our set-top boxes internationally. To succeed in these sales efforts, we believe we must hire additional sales personnel and develop and manage new relationships
with cable operators and other providers of digital television in international markets. If we do not succeed in our efforts to sell to these target markets and customers, the size of our total
addressable market may be limited. This, in turn, would harm our ability to grow our customer base and revenue.

The set-top box business is extremely competitive.

Currently, there are many significant competitors in the set-top box business including several established companies who have sold set-top boxes to major cable operators in the United
States for many years. These competitors include companies such as Motorola, Cisco Systems, which acquired Scientific Atlanta in 2006, and Pace. In addition, a number of rapidly growing
companies have recently entered the market, many of them with set-top box offerings similar to our existing satellite set-top box products. We also expect additional competition in the future
from new and existing companies who do not currently compete in the market for set-top boxes. As the set-top box business evolves, our current and potential competitors may establish
cooperative relationships among themselves or with third parties, including software and hardware companies that could acquire significant market share, which could adversely affect our
business. We also face competition from set-top boxes that have been internally developed by digital video providers. Any of these competitive threats, alone or in combination with others,
could seriously harm our business, operating results and financial condition.

Our set-top boxes are highly complex and may experience quality or supply problems.

Our set-top boxes are extremely complex and can have defects in design, manufacture or associated software. Set-top boxes often contain “bugs” that can unexpectedly interfere with their
operation. Defects may also occur in components and products that we purchase from third-parties. There can be no assurance that we will be able to detect and fix all defects in the set-top
boxes that we sell. We could incur significant expenses, lost
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revenue, and harm to our reputation if we fail to detect or effectively address such issues through design, testing or warranty repairs.

The average selling price of our set-top boxes may decrease, which could negatively impact our operating results.

As a part of ECC, we have historically sold set-top boxes to ECC at our cost. In order to operate a profitable business we will be required to sell our set-top boxes to ECC at higher prices. It
is possible that our ability to increase the average selling prices of our set-top boxes will be limited and that prices may decrease in the future in response to competitive pricing pressures,
new product introductions by us or our competitors or other factors. If we are unable to increase or at least maintain the average selling prices of our set-top boxes, or if such selling prices
decline, and we are unable to respond in a timely manner by developing and introducing new products and continually reducing our product costs, our revenues and gross margin may be
negatively affected, which will harm our business and results of operations.

If significant numbers of television viewers are unwilling to pay for premium programming packages that utilize set-top boxes, we may not be able to sustain our current revenue
level.

Our revenues are derived entirely from direct-to-home satellite service providers who purchase our set-top boxes for their subscribers. Therefore, we are substantially dependent upon the
ability of these providers to promote the delivery of premium programming packages that utilize technology incorporated into our set-top boxes, such as DVR technology and IPTV, to
generate future revenues.

However, direct-to-home satellite service providers may be unsuccessful in promoting value-added services. Subscribers of direct-to-home satellite services have historically purchased
stand-alone satellite receivers without the advanced set-top box functionality that we offer. If direct-to-home satellite service providers are unable to develop compelling reasons for their
subscribers to purchase our more advanced set-top boxes, it will be difficult for us to sustain our historical revenues.

Our reliance on several key components used in our set-top boxes could restrict production and result in higher set-top box costs.

‘We obtain many components for our set-top boxes from a single supplier or a limited group of suppliers. Our reliance on a single or limited group of suppliers, particularly foreign suppliers,
and our increasing reliance on subcontractors, involves several risks. These risks include a potential inability to obtain an adequate supply of required components, and reduced control over
pricing, quality, and timely delivery of these components. We do not generally maintain long-term agreements with any of our suppliers or subcontractors. An inability to obtain adequate
deliveries or any other circumstances requiring us to seek alternative sources of supply could affect our ability to ship our set-top boxes on a timely basis, which could damage our
relationships with current and prospective customers and harm our business, resulting in a loss of market share, and reduce revenues and income.

‘We generally maintain low inventory levels and do not make binding long-term commitments to suppliers. As a result, it may be difficult in the future to obtain components required for our
products or to increase the volume of components if demand for our products increases.
Our future growth depends on market acceptance of HDTV.

Future demand for our set-top boxes will depend significantly on the growing market acceptance of high definition television, or HDTV. The effective delivery of HDTV will depend on
digital television operators developing and building infrastructure to provide wide-spread HDTV programming. If the introduction or adoption of HDTV or the deployment of HDTV is not
as widespread or as rapid as we or our customers expect, our revenue growth will be limited.
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During April 2006, a jury concluded that certain of our digital video recorders, or DVRs, infringed a patent held by Tivo. If the verdict is upheld on appeal and we are not able to
successfully implement alternative technology, we could be prohibited from distributing DVRs, or be required to modify or eliminate certain user-friendly DVR features that we
currently offer to consumers.

If the Tivo jury verdict is upheld on appeal, to the extent that ECC does not indemnify us, we will be required to pay substantial damages and/or license fees, and if we were not able to
successfully implement alternative technology (including the successful defense of any challenge that such technology infringes Tivo’s patent), we could also be prohibited from distributing
DVRs, or be required to modify or eliminate certain user-friendly DVR features that we currently offer to consumers. In that event we would be at a significant disadvantage to our
competitors who could offer this functionality and, while we would attempt to provide that functionality through other manufacturers, the adverse affect on our business could be material.

Risks Affecting Our Fixed Satellite Services Business

We currently face ition from blished itors in the fixed satellite service business and may face competition from others in the future.

'P 'P

In our fixed satellite services business, we will compete against larger, well-established fixed satellite service companies, such as Intelsat, SES Americom and Telesat Canada. Because the
satellite services industry is relatively mature, our growth strategy depends largely on our ability to displace current incumbent providers, which often have the benefit of long-term contracts
with customers. These long-term contracts and other factors result in relatively high switching costs for customers, making it more difficult for us to displace customers from their current
relationships with our competitors. In addition, the supply of satellite capacity has increased in recent years, which will make it more difficult for us to sell our services in certain markets and
to price our capacity at acceptable levels. Competition may cause downward pressure on prices and further reduce the utilization of our fleet capacity, both of which would have an adverse
effect on our financial performance. Our fixed satellite services business also competes with fiber optic cable and other terrestrial delivery systems, which may have a cost advantage,
particularly in point-to-point applications where such delivery systems have been installed.

Our satellites are subject to significant operational risks.

Satellites are subject to significant operational risks while in orbit. These risks include malfunctions, commonly referred to as anomalies, that have occurred in our satellites and the satellites
of other operators as a result of various factors, such as satellite manufacturers’ errors, problems with the power systems or control systems of the satellites and general failures resulting from
operating satellites in the harsh environment of space.

Although we work closely with the satellite manufacturers to determine and eliminate the cause of anomalies in new satellites and provide for redundancies of many critical components in
the satellites, we may experience anomalies in the future, whether of the types described above or arising from the failure of other systems or components.

Any single anomaly or series of anomalies could materially and adversely affect our operations and revenues and our relationship with current customers, as well as our ability to attract new
customers for our satellite services. In particular, future anomalies may result in the loss of individual transponders on a satellite, a group of transponders on that satellite or the entire
satellite, depending on the nature of the anomaly. Anomalies may also reduce the expected useful life of a satellite, thereby reducing the revenue that could be generated by that satellite, or
create additional expenses due to the need to provide replacement or back-up satellites.

Meteoroid events pose a potential threat to all in-orbit satellites. The probability that meteoroids will damage those satellites increases significantly when the Earth passes through the
particulate stream left behind by comets. Occasionally, increased solar activity also poses a potential threat to all in-orbit satellites.

Some decommissioned spacecraft are in uncontrolled orbits which pass through the geostationary belt at various points, and present hazards to operational spacecraft, including our satellites.
‘We may be required to
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perform maneuvers to avoid collisions and these maneuvers may prove unsuccessful or could reduce the useful life of the satellite through the expenditure of fuel to perform these
maneuvers. The loss, damage or destruction of any of our satellites as a result of an electrostatic storm, collision with space debris, malfunction or other event could have a material adverse
effect on our business, financial condition and results of operations.

Our satellites have minimum design lives of 12 years, but could fail or suffer reduced capacity before then.

Our ability to earn revenue depends on the usefulness of our satellites. Each satellite has a limited useful life. A number of factors affect the useful lives of the satellites, including, among
other things, the quality of their construction, the durability of their component parts, the ability to continue to maintain proper orbit and control over the satellite’s functions, the efficiency of
the launch vehicle used, and the remaining on-board fuel following orbit insertion. Generally, the minimum design life of each of our satellites is 12 years. We can provide no assurance,
however, as to the actual useful lives of the satellites.

In the event of a failure or loss of any of our satellites, we may relocate another satellite and use it as a replacement for the failed or lost satellite, which could have a material adverse effect
on our business, financial condition and results of operations. Such a relocation would require FCC approval and, among other things, a showing to the FCC that the replacement satellite
would not cause additional interference compared to the failed or lost satellite. We cannot be certain that we could obtain such FCC approval.

Our satellites are subject to risks related to launch.

Satellite launches are subject to significant risks, including launch failure, incorrect orbital placement or improper commercial operation. Certain launch vehicles that may be used by us have
either unproven track records or have experienced launch failures in the past. The risks of launch delay and failure are usually greater when the launch vehicle does not have a track record of
previous successful flights. Launch failures result in significant delays in the deployment of satellites because of the need both to construct replacement satellites, which can take more than
two years, and to obtain other launch opportunities. Such significant delays could materially and adversely affect our ability to generate revenues. If we were unable to obtain launch
insurance, or obtain launch insurance at rates we deem commercially reasonable, and a significant launch failure were to occur, it could have a material adverse effect on our ability to
generate revenues and fund future satellite procurement and launch opportunities. In addition, the occurrence of launch failures whether on our satellites or those of others may significantly
reduce the availability of launch insurance on our satellites or make launch insurance premiums uneconomical.

Our fixed satellite services business is subject to risks of adverse government regulation.

Our satellite services business is subject to varying degrees of regulation in the United States by the FCC, and other entities, and in foreign countries by similar entities. These regulations are
subject to the political process and have been in constant flux over the past decade. Moreover, a substantial number of foreign countries in which we have, or may in the future make, an
investment, regulate, in varying degrees, the ownership of satellites and the distribution and ownership of programming services and foreign investment in programming companies. Further
material changes in law and regulatory requirements must be anticipated, and there can be no assurance that our business and the business of our affiliates will not be adversely affected by
future legislation, new regulation or deregulation.

Our busi di ds sub ially on FCC licenses that can expire or be revoked or modified and applications that may not be granted.

P

If the FCC were to cancel, revoke, suspend or fail to renew any of our licenses or authorizations, it could have a material adverse effect on our business, financial condition and results of
operations. Specifically, loss of a frequency authorization would reduce the amount of spectrum available to us, potentially reducing the amount of services available to our customers. The
materiality of such a loss of authorizations would vary based upon,
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among other things, the location of the frequency used or the availability of replacement spectrum. In addition, Congress often considers and enacts legislation that could affect us, and FCC
proceedings to implement the Communications Act and enforce its regulations are ongoing. We cannot predict the outcomes of these legislative or regulatory proceedings or their effect on
our business.

We may not be aware of certain foreign government regulations.

Because regulatory schemes vary by country, we may be subject to regulations in foreign countries of which we are not presently aware. If that were to be the case, we could be subject to
sanctions by a foreign government that could materially and adversely affect our ability to operate in that country. We cannot assure you that any current re